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I am super excited that you Found my battle tested Strategy & 

Scripts for Social Media Domination.  

My Name is Julie Syl Kalungi   

 

I’m about to share with you some of my 

personal scripts that have worked very well 

for me which I learned from my Mentor a 7 

Figure earner. 

 

These scripts have helped me Build a solid 

Brand and Profitable Blog and Busines 

online and I’m excited for you to get access to them and create 

results in your Business Via Social Media. 

 

I’ would love to give you details of my journey, but I will keep this 

strictly about YOUR Needs. Thus, if you’d like to learn more about 

how I came about Home Business and my journey thus far, head on 

over to my Blogs at: juleskalpauli.com or pkjulesworld.com. 

  

What I'm about to share with you are my personal experiences 

techniques and learned practiced, tested scripts in:  

 Connecting,  

 Communicating,  

 Qualifying, and  

http://www.juleskalpauli.com/privacy-policy
http://juleskalpauli.com/about-julie-and-pauli-kalungi/
http://www.pkjulesworld.com/
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 Building your business via Social Media.  

This strategy generates a continuous flow of ready, targeted, 

interested leads and sales for Paul and I, in our Home Business. 

 

REMEMBER 

It’s the person who has the most conversations with more people that 

makes the most sales in the Internet, Online and Home Business 

Space.  

Yet as my mentor Ray Higdon says: “SAY LESS TO MORE 

PEOPLE.” I have come to appreciate this wisdom, as I tend to “talk for 

England.” In other words, LISTENING and COMMUNICATING 

effectively are key!  

 

Today, I share with you a step-by-step guide on how to connect with, 

start a conversation with someone and qualify them enough to either 

let them be or get them to take a look at your business information. 

  

http://www.juleskalpauli.com/privacy-policy
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SIDE NOTE:  

This is Your Disclaimer 

 

This swipe file and techniques will bring you results if you apply the 

lessons and use the scripts like a Real Human Being…Not an alien 

Gorgon from Space. In other words, Do, unto others as you would 

want to be treated. Be nice, be social, have a conversation with a 

VIEW TO MAKE a Friend! 

 

Don’t go on a spam-pitch fest in people’s inboxes on social 
media. You will be very quickly blocked, reported and your account 
could be blocked or sent to Facebook Jail. A recent development 
since I first published this resource.  

 

The strategy will work for you if You Get to work! Catch my drift?  

If you are integral in your approach and act normal, Not a Salezilla! 

BE YOU, BE AUTHENTIC. For you attract Who You Are. So, you 

don’t want to be anybody else, they are taken anyways!   WORN 

ON: Project, YOU!  

 

Imagine you are at a BBQ and you meet some new people. 

Have a conversation without intention to Sell, have fun with this 

http://www.juleskalpauli.com/privacy-policy
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and you will naturally attract more people as they will connect 

with your energy! 

Cool? Okay let’s get started with… 

 

The Type of People You will be 

connecting with!  

I have come to learn that I meet 3 unique types of people online 

esp. on social media, that I could share my business with!  You 

too are the same!  

 #1 Your Hot Market  

These are people you know and/or they know who you are. 
This includes people that know you personally. Family, School 
mates, relatives, work colleagues, pub mates, exes etc.  

 

    #2 Just Warm Market 

These are people you are connected somehow, probably 

on social media but you have no clue who they are. They 

randomly like your content, send you a friend request, their 

profile looked okay-ish so you accepted them. You wouldn’t 

know if they disappeared.  

http://www.juleskalpauli.com/privacy-policy


 
 

6 Copyright Juleskalpauli Inc. 2014 Any Unauthorized reproduction or distribution of this material is strictly prohibited 
 

They may also be people you totally have no clue how or 

why you connected with them. Maybe you were drunk, you 

have a random mutual friend, members of your community 

or church or something. Or you just wanted a friend lol!  

 #3 Cold Market  

These people are what we call strangers. You don’t have 
anything in common, you wouldn’t recognize them if they hit 
you in the face. More than Random. Yet for some reason, you 
believe you will have massive success with this lot…You are 
more comfortable with sharing your opportunity with these 
people…!  

Well who am I to day you can’t, whatever you think you can 
…Yup ya got it, you can!  

Good News is, if you pour the right amount of Your personality 
into each of your conversations with any of the above 
categories of people, you will get results…The only thing is; 
It’s so much easier to talk to people you know or who already 
know you! Yes, or Yes?  

 

So, why not start there and work your way to the cool zone… 

I mean, I am a Beach kinda girl, so I would never choose the 
Snowy Kilimanjaro for my vacation over the beach in Bora 
Bora…Yet, to each their own, so start where you feel more 
comfy!   

http://www.juleskalpauli.com/privacy-policy
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THAT IS THE FAB News.  

But Before I share my Scripts and 
techniques, let’s get some House 
Keeping Right  

 

#1. Never EVER send UNSOLICITED 
LINKS or Your Business Information to 
anybody via a chat message on Social 

media or even email.  

#2. See No #1 Above 

 

WHY You may ask? After all I got them Hot on a FB chat and 
we are getting on like a house on fire. WHY the heck shouldn’t 
I share my business over Facebook?  

Here is WHY: 

✴ Posture, Posture, Posture, you lose it the minute you 

share your biz or any link via Soc. Period. Take it from 

a hard lesson learnt! And some peeps take it to a 

whole nutha lever and call you a spammer jeez!  

 

✴ Treat your biz like a Real Bricks and Mortar 

Business. Serious deals aren’t made via Social 

Media CHAT Period. The connection may be made 

there. Suss them out, see if they are the right fit, 

have a conversation, then take it off soshh and head 

http://www.juleskalpauli.com/privacy-policy


 
 

8 Copyright Juleskalpauli Inc. 2014 Any Unauthorized reproduction or distribution of this material is strictly prohibited 
 

on over to skype, zoom, voip, phone call, belly to 

belly and do the deal! (New developments…Due to 

Facebook’s New Messenger updates 2016, it is getting more 

and more difficult to hold this reason up. But until they allow 

for screen sharing via a messenger call, yup you take the 

convo off Social!) 

 

 

✴ On Social you build credibility, rapport, the likeability and 

trust factor. Via what you share, your attitude, your 

engagement levels and for some people social influence. 

I call it marinating them. Then as stated above, have a 

proper MEETING ON or OFFLINE via Zoom, Skype or 

Video Call and Do the Deal if both your energy connects!  

Easy peasy, right? Yes…With Practice!  

 

Dish the goods already Julie Syl will ya…Hang on to your 
boot straps…Here goes… 

 
 
 
  

http://www.juleskalpauli.com/privacy-policy


 
 

9 Copyright Juleskalpauli Inc. 2014 Any Unauthorized reproduction or distribution of this material is strictly prohibited 
 

My 4 Step Social Media Formula 

Before you get close to someone, you do research, right? 

Well I hope you do… I hope you don’t jump into the sac 

with everyone on first meeting!  

Similarly, in this strategy, you have to “Court the other 

person” in a 4 Step Plan…And You Must stick to it for it to 

work a treat. 

First, let’s pop over to their social Media profile and see what they 

are about! Shall we…Yes, I will wait.  

Kay welcome back…   

That will have given you an over view before step #1 aka you 

send your 1st message!  

 

Check their ‘About’ Section. This arms you with the tech info you 
need to suss out whether they are in the industry, how 
professional are they, products splashed on newsfeed…Here is 
what to look out for:  

Are they the kind of person you would like in your 
organization? 

Are they employed?  

Where do they live?  

Where do they work?  

Once you are armed with this Info, here is what to do next: 
 
 

http://www.juleskalpauli.com/privacy-policy
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1st Message  

Your Goal at this point is to Start a Conversation 

FULL STOP. Got it? And a conversation is a 2-way 

street. Right? So, you want interaction...of course 

you do! Do cats love milk!  

 

So. here’s something I’ve been saying: (Tweak it to reflect your 
character & style) 

For someone I haven’t really connected with, had a chat with or 

built any kind of relationship with thus far:  

“Hey Pat, what’s up? I noticed we’ re connected here on 

Facebook yet we haven’t really chatted. I also noticed 

your profile says that you live up in Manchester Is that 

correct? You up in Man City?” 

 

Of course, with someone closer to home, i.e. a friend or 

closer acquaintance I know a bit more about, I might ask 

what’s keeping them busy these days, how are the children, 

wife, hubby, work…My Aim is to start a conversation. 

NOTE: DO NOT SAY ANYTHING ELSE TILL THEY RESPOND. 
2-way street remember! 

 

http://www.juleskalpauli.com/privacy-policy
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DO NOT send the 2nd Message until they reply.  

 

Na na na Don’t Be tempted to send another Message Nada. If 
they don’t respond…They are NOT WORTH YOUR TIME. Or 
they are busy, or You don’t rate in their eyes. So, KEEP YOUR 
POSTURE.  

WHEN/IF they respond, here goes… 

 

2nd Message 

If they give a one syllabic response, they don’t really know you 
remember! So, change tack. Have some fun with this?  Make 
them laugh! People have lots of stress and would love to be 
lifted.  

So, why not, tell them something funny or interesting or 
entertaining that you saw or happened in your life!  

This may well warm them up even more and you get closer to 
earning their trust…If you want people to open up to you, you 
should open up to others!  

Show some vulnerability. 

 

Go back to their profile, see of you have something else in 
common…Relatability Resonance = Like/Trust! At least they 
will be more open to Message #2. 

We attract who we are…So Share Some story about your life, 
Interests, passion, events etc.!  

http://www.juleskalpauli.com/privacy-policy
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When you find that thing you have in common, compliment them 
while raising the similarity!  

 

We are Talking FORM Here: Family, Occupation, Recreation, 
and Money/income desire! Touch their Hot buttons:  

 

What has your experience been, in brief?  

 

Or share other people’s experiences 

 

Bring them into your world as soon as possible in order to 
DETERMINE their NEED. People will not care about what you 
have to say or share unless they feel that you care, and can 
relate to you. When people feel comfortable talking to you about 
their problems, you have got their attention.  

 

NOW IS YOUR CHANCE TO:  

Find out what’s up with their life. 

Are they happy and satisfied with their life, work-home 
balance, career/business, income and relationships? 

http://www.juleskalpauli.com/privacy-policy
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Are they already successful or happy with their business 
or career? 

 

Are they looking for or open to a change towards that or 
more happiness?  

 

What else do they want for their life? You are looking for 
their WHY! 

You are determining their NEED, DESIRE or WANT! 

Here are some Questions I would pepper into our Chat:  

- So, tell me Pat, what's happening in your life right 
now. Are you single, married, have any children? 

 

What is it that you do? 

- Is it your passion? Do you love it? Or are you open 
to something more fulfilling? 

 

- How long have you done that job? Or been in your 
online business? 

 

- Is it full or part time? 

 

http://www.juleskalpauli.com/privacy-policy
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- What made you choose a home business? 

- What don't you like about your job? 

- Do you do any other work outside your home 
business? 

- What kind of strategies have worked for you in your 
Home business? 

- How do you currently generate leads? 

Any of the above inquiries will give you an idea whether this 
person is worth asking the next question of keep the convo light 
and let the go. So… 

Before you even think about offering your solution or medicine, 
you must find that need, desire, want that you could help them 
with, solve or bring to life. 

ABOVE ALL, you want to help those ready to help 
themselves. Thus, the next Question 

 

 

AGAIN, REMEMBER TO: Hold Your Horses until they get back 
to you, in your conversation! 

DO NOT BE Tempted to give them more info or chit chat at all.  
And… 

 

 

 

 

http://www.juleskalpauli.com/privacy-policy
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3rd Message -Qualify Them 

Open their Minds to The Possibilities 

Now you want to feel/suss out if they are OPEN MINDED. This is 
when you Get them to ASK for more Info. You turn the tables on 
them.  Now you know where they live and what’s up with 
them…right!  

 

Here is how I phrase the next essential question… 

 

“Pat that’s amazing, I was down Manchester way last 
week/month/year and I loved it. (Only if you have been)  

I was actually hoping you’d say you are still there, because 
I have a business project that I’ m expanding. I’m 
Networking in your neck of the woods. I believe you might 
appreciate this.  

Would you at all be open to learn more regarding a side 
project, if it didn’t interfere with what you’re already do?” 

 

DO NOT send 4th Message unless they reply to Message #3 
above!  

But Syl, what if they Don’t answer? Maybe they are busy 
feeding the cat, they went to Timbuctoo, they didn’t have mbs, 
their pet eagle died…What then,  

 

Still DO NOT send them Any more messages.  

http://www.juleskalpauli.com/privacy-policy
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YET; If they respond in a Positive way  

4th Message  

(ONLY send this after they respond to Message #3) 

 

The Goal of this message is to book an appointment via a voice 
call. Could be via, ZOOM, PHONE, SKYPE & more recently via 
MESSENGER.  

 

Remember: You are a business professional and you want to 
keep control of your conversations with people who may become 
your customers, team members of JV partners. So, it’s essential 
that you take it to where you can hold a proper conversation, and 
that cannot be via a text chat on Social Media. 

 

Here’s something I would say if they respond that they’re 
open: 

 

“That’s great Pat. shoot me a couple of times that you’re have 20 minutes 
free this week and have access to the internet. Mondays and Wednesdays 
lunch hour work best for me, if you can make it on any of them.” 

 

After they share how soon they can get with you: 

 

“Okay let’s schedule Wednesday 1pm GMT London. Here’ s my number 
+44777555333 so you know who’ s calling. Or here is my Skype ID: John. 

http://www.juleskalpauli.com/privacy-policy
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Doe1. What’ s the best number to reach you on?’ Or your Skype ID so I can 
Add you?” 

 

After they send their deets: 

 

“Great. I’ve got you Scheduled in my calendar for Wednesday at 1pm GMT 
London. Be sure to add me on your Phone and set yourself a reminder 

I got a busy day that day, so I assume you’re punctual with your 
appointments! Looking forward to connecting more on Wednesday!” 

 

 

What if they ask what is it? I never get into details 

EVER. You wanna to maintain control of the process, right! Well, 
you won’t if you launch into an explanation! 

 

So, if they ask what it is, I may respond with: 

 

“I’d love to get into details, but it would be like giving you a haircut on chat, I 
wish I could, but it’s impossible. I like to keep business a little more 
professional than a Social Media chat. Do you have a day/time that to 
connect more this week?” 

 

Sounds easy, doesn’t it? 

Well it is and I tell you, follow this strategic conversation flow with 
your People, whether hot, warm or cold market; when reaching 
out and connecting with people on Social Media, do the above 

http://www.juleskalpauli.com/privacy-policy
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and you will have more people to share your business 
opportunity with, and getting excited about it, than time in the 
day. 

 

 

You’ll also come across way more professional and serious 
entrepreneur or Leader! It’s what you should be doing!  

 

HERE IS WHAT YOU ARE GONNA DO: 

#1 - Go and connect with MORE people!  

#2 - Share your results on my Facebook Page. I’d love to HEAR 
FROM You on how these Steps are doing for you. 

And my Facebook Page is:  
https://www.facebook.com/RisewithJulie.Paul.Kalungi/  

 

More Marketing Strategies for Your 

Business: 

✴ How to Build Your Business with Pinterest 

✴ How to Dominate and Attract the Traffic and Leads you 

desire without Gazillion Followers  

✴ How to Properly Advertise on Pinterest 

 

http://www.juleskalpauli.com/privacy-policy
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✴ How to Close Deals from Pinterest 

✴ What to Post on Pinterest 

CLICK HERE To ACCESS My Complimentary Webinar Training 
for The Ultimate Pinterest Roadmap  

 

 

 

 

 

 

Loved This? Click the Icons Below for 

more: 

for more information contact: julie [at] juleskalpauli[.]com 
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Follow Julie Syl Kalungi   

On Facebook   

 

Follow Julie Syl 

At Juleskalpauli.Com AND 

Pkjulesworld.Com 

 

 

 

I Appreciate You Rockstar Go Crush it! 
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